
• Singapore has seen an influx of high-net-worth individuals (HNWI) setting 
up Family Offices (FO) in the country recently. 

• CGSI sees ESG investing gain 
more traction in Asia as the 
world increasingly need to 
tackle ESG-related issues in 
future years. 

• CGSI currently has little 
visibility on the ESG 
awareness and ESG investing 
preferences of HNWI/FO in 
ASEAN, particularly Singapore.
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The survey will branch into 2 main 
routes depending if the family office 
have conducted ESG investing or not 
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Private Market
Public Market

Primary Issuance Secondary Market

Financial 
Instruments

• Funds (Hedge Funds, Impact Funds, Thematic Funds)
• Private Equity
• Venture Capital
• Impact Investing
• Project Finance

• Initial Public Offerings
• Green / Sustainability / Sustainability-

Linked Bonds

• Equities
• Green / Sustainability / Sustainability-

Linked Bonds
• Exchange Traded Funds

Challenges • Family Offices may lack the network to be able to source 
or originate such opportunities

• Potential issuers may not have the 
capabilities to formulate their green, 
sustainable, or transition financing 
frameworks that can meet market 
standards

• Lack of consistent and reliable ESG data 
of securities

Recommend
ations

• ESG Deal origination services 
• Develop a network to match entities that provide blended 

finance to project or deals 
• Act as Introducers between family offices and 

ESG/Sustainability Fund Managers of Sustainability 
Thematic Funds

• Green / Sustainability / Transition 
Finance Framework Advisory

• Taxonomy/Guidelines Alignment
• Sustainability KPI and SPT setting

• Providing accessible and reliable ESG 
data for family offices to integrate ESG 
in their investing strategies

• Integration of ESG screening for 
different security type

• Integration of ESG risk for portfolio 
management tools

• ESG stewardship and voting tools

Cross-
Market 
Recommend
ations

• Knowledge and capacity building with Family Offices 
Engage both current gen and next gen principals early to develop relationship and to build awareness and knowledge in ESG investing, as well as 
renewing relationship with the family office over the generations

• Advisory services to market the right ESG investment to the right investor
Include ESG related risk and opportunities considerations when onboarding new clients or conducting review with existing clients to offer the right ESG 
products and services to integrate ESG into their investment portfolios
Increase the ESG products offering to mainstream ESG investing, either through in-house offerings or strategic partnerships

• PCAF Financed Emissions Estimation
Enable institutional investors to estimate their financed emissions (Scope 3 – Pillar 15 investments) in order measure and managed carbon footprint at 
the portfolio level or at the asset level
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